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AXxis introduces partner programme

Axis Communications has strengthened its indirect sales channels with the introduction
of a new channel partner programme, designed to help SA resellers capitalise on Axis’
market positioning in the network video space.

The programme is open for companies selling both products and solutions, and
encompasses the complete range of Axis products.

The company says the demand for network video and IP-surveillance solutions is quickly
increasing throughout SA, with the transition from analog to digital solutions as one of
the key driving forces.

Because of this, Axis is now ramping up its presence in SA with a programme, designed
to help resellers increase their expertise in network video and to meet the future
demands from their customers.

The company explains that the programme, split into three different levels of
partnership, has been designed to provide Axis’ partners with the best marketing, sales
and technical support and emphasises Axis’ dedication to the partner and channel idea.

Firstly, a company has to become an Authorised partner and gain access to the tools and

information needed to start selling Axis’ products.

The next level is the Premium Partner level. In order to obtain the Premium Partner
in an Axis sales training programme.

A pre-determined yearly sales target will then be set to qualify.

The final level, the Solution Partner level, which is designed for partners focused on
providing customers with value-added and total solutions, primarily within remote

monitoring and video surveillance.

WWW.axis.com
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New Microsoft CRM 3.0 Small Business Edition

The new Microsoft CRM 3.0 Small Business Edition is designed to operate on the Microsoft Windows Small Business
Server. It can be installed in just 10 mouse clicks and configured through an easy-to-use wizard. This edition also
offers easy migration of customer information stored in Microsoft Office Outlook with Business Contact Manager.
Learn more about Microsoft CRM SBE by visiting http://www.microsoft.com/dynamics/crm/default. mspx
DUXBURY EDGE MODEMS — THE LATEST IN ADVANCED WIRELESS CONNECTIVITY

Duxbury’s range of EDGE USB, PCMCIA and Serial GSM devices now offer individual users and businesses excellent
usability at cost-effective pricing. These devices offer the latest in wireless connectivity innovation that includes
support for as well as superb mobility and excellent download and streaming speeds.

http://www.crn.co.za/pebble.asp?relid=1952
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